Al Powered Client Follow-Up

Never Lose o Lead Again—Automate Your Follow-Ups Like a Pro

Questions? Al ADVANTAGE is here to help!
Schedule a no-obligation Explore Call with the form on
our HOME PAGE

The Problem: Leads Are Slipping Through the Cracks

You've had great conversations with potential clients, but then... nothing. Maybe they ghost you. Maybe you forget
to follow up. Either way, you're losing opportunities simply because there’s no solid system in place. Following up
manually is time-consuming, and you don’t want to come across as pushy.

The good news? Al can automate and personalize your follow-ups so you stay top of mind without the stress.

The Solution: Al-Powered Follow-Up System

This quick and easy system will:

Ensure no lead is forgotten

Automate personalized follow-ups without sounding robotic
Save you time while increasing conversions

Step-by-Step Implementation

1. Organize Your Leads
* Use a simple spreadsheet or a CRM tool like HubSpot or Notion to track new leads.

» Capture details: Name, Contact Info, Last Interaction, Follow-Up Date.
2. Create a Personalized Al Email Sequence

e Use ChatGPT to draft a 3-email follow-up sequence. Copy & paste this prompt:

“Write a 3-part follow-up email sequence for a [business type]. The first email should thank them
for their time and recap key takeaways. The second should share a helpful resource or success
story. The third should include a limited-time offer or incentive to take action.”

e Tweak it to match your brand’s tone.
* Load these emails into your email platform (e.g., MailerLite, ActiveCampaign).
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3. Automate & Schedule Follow-Ups

 Use an Al tool like Zapier to connect your CRM with your email platform.
* Set triggers (e.g., "After 3 days, send Email #1").
» Schedule follow-ups at natural intervals (e.g., 3 days, 7 days, 14 days).
Bonus Tip: Use Al chatbots like ManyChat or ChatGPT-powered assistants to re-engage cold

leads on social media.

4. Keep It Personal (Without Extra Work)

» Record a quick, personalized video (using Loom or Vidyard) for VIP leads.

» Use Al to suggest the best follow-up topics based on past conversations.

Example AI prompt:
“Summarize my last conversation with [Client Name] and suggest a follow-up

message that feels natural and helpful.”

Your Next Step: Upgrade Your Lead System

This is just the beginning! If you want to improve your follow-up process, here are the next steps you can
take:

* Learn how to segment your leads for more targeted, high-converting follow-ups.
* Discover how to use Al to analyze response patterns and adjust your follow-up strategy.

e Training on how to tweak & personalize Al responses for maximum engagement.
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